Foolproof Technigue Shows You How To
Get Hungry Buyers On Your List By
Leveraging Others!

This video course will take you behind the scenes to help you
understand how to build a higher converting buyers list by leveraging
other people’s lists.

From the desk of:

[Your Name]

Dear friend,

You’ve been told repeatedly that the money is the list.

That is true.

However, far too many business owners struggle with this concept.

Have you been struggling to build a list that converts into sales?

Or maybe you've tried and couldn't even build a list?

Either way - you can do it if you're willing to take the time to follow this blueprint.

| must warn you though - while it can send you a flood of highly targeted buyer
quality traffic, it does take some work.

But if you're the 1% of action takers then this is for you.

You’ll learn a specific strategy that is often untapped because people don’t want to
take action.

Introducing “Building Your Buyers List”



Video #1: Introduction and Quick Overview

In this video, you will be given a quick introduction and overview of the video
course itself so you know exactly what to expect.

Video #2: Different Types of Customer Lists

Before we discuss how to build a high-converting list, it's crucial to be able to
discuss the different types of lists that you can build so you understand and are able
to differentiate between them as you build your campaigns. As such, this video
will give you an eye-opening experience of why we will focus heavily on one list

type.
Video #3: Highest Converting List and How This Works

Ever wondered why certain lists convert better than others? Well, in this video we
will talk about the blueprint of the highest converting list and how all of this works
so you get a bird’s-eye view.

Video #4: Formula for High Value TY Offers

In this video, you will learn how to create high-value offers that will make vendors
get extremely excited about what you are offering to their buyers’ list. We’ll also
discuss things that you should avoid doing.

Video #5: Finding Vendors to Piggyback On

Obviously, to build a high-quality buyers list, you must find vendors in your niche
willing to do so, right? While there is a large amount of them, how do you find the
ones interested in what you’re offering vs. the ones that aren't?

Video #6: Vendor and Buyer Analysis

Once you find a niche, it's time to analyze your vendor and buyers to ensure that
your thank you offers are as high of a quality that they will demand, so much so
that they are even willing to pay for it.

Video #7: Creating Quality TY Offers

Once you've done the proper research in the previous video, it's time to create your
offers by putting everything that we have talked about into action.

Video #8: Building List #1: Vendors



In this video, we will discuss how to approach these vendors with your specialized
offers. We will also discuss what you must do and what you must avoid that can
cost you the deal.

Video #9: Building List #2: Affiliates

Keep in mind that it does take time to negotiate with vendors, so while you are
doing that I'm going to show you another way to build your buyers list and utilize
the strategy, without re-creating your offers and still building a profitable list
virally.

Grab this video course today and access it immediately after your purchase. No
waiting in line, and even if it is 4am in the morning. You’ll have instant access to
this course in no time at all.

P.S. Watch this video course immediately after payment - there's absolutely no
waiting!

P.P.S. Does your business look like a ghost town? Unless you take drastic action
right now, nothing is going to change. Don’t wait any longer!



